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THE MOST MONEY
THE LEAST HASSLE

THE SHORTEST TIME

CRITICAL QUESTIONS YOU MUST
ASK YOUR

REALTOR

It's important to know the track record of the agent who is going to take care of one of
your largest investments. Ask another REALTOR these questions to see who will do the
most for you!

-1- How many homes did you sell last year? 77
-2- How many combined years of experience on your team? 36
-3- What is your list price to sales price ratio? 99% vs 96% for average agent
-4- What percentage of your listings sell? Over 96% vs <50% for average agent
-5- On average, how long does it take a listing to sell? 18 days vs 50 for average agent
-6- Is a home staging consultation included? Yes
-7- Do you hire a professional photographer? Yes
-8- Are you FULL TIME? Yes
-9-Do you specialize in existing home sales? Yes
-10-Will you represent me exclusively during the sale? Yes
-11-How many staff do you employ? 5
-12-Do you hold open houses? Yes
-13-Do you work with preferred lenders? Yes
-14-Do you have a database of recommended vendors? Yes
-15- Do you control marketing or does your broker? We do
-16-Can you sell my house? Yes
-17-How soon can you start? Today!

Over 56% OF NOVA HOMES are
OR WITHDRAWN!

In today’s ever changing Real Estate market, you need
every possible advantage to sell your home for top
dollar.
This year, less than half of the homes listed have sold. That means your
Realtor®, their track record, and their experience are more important
than ever.
"Gina is an excellent agent
who knows the market
extremely well and passes
on sound expert advice.
She makes the stressful
process of selling a home
or buying a home seem
easy!"
-Heidi W.

We study the market daily so we can help advise our clients to make the
best decisions, opt for the most effective improvements, and set the best
price that will attract the most potential buyers. These are the 4 major
factors that affect your sale:

•
•
•
•

Location
Condition
Pricing Strategy
Exception of Marketing

We cannot change your location, however what we can do is advise you
about how your home can show in the best condition possible. We can
also expertly help you price your property correctly. Finally, we will provide you with the most proven marketing strategies in the business.
Selling one of your largest investments is a huge step and the right
REALTOR® can make the process quick and easy. Don’t list your home
with someone who will let it expire, hire the Realtor® that will get it sold
in the least amount of time for the most amount of money!
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When we post your property on local MLS systems, we make sure the
description is engaging and the photos present your property in the best light.
We have our own professional photographer to ensure that your property is
shown in the best possible light right from the start. We get it done right!

“Gina is by far the best
realtor I have ever had the
pleasure to work with.
She always goes above
and beyond what is
expected. I have the utmost
confidence that she will
superbly execute all
aspects of a transaction."
-Johanna W.

703-574-3478
www.ask-gina.com

How

TO

RE C O G N I Z E
TH I N K
AB O U T T H I S

RE A L ES T A T E PR A C TI C E S
Would you entrust your life to a surgeon who only had 11
successful surgeries and still practices with equipment
and knowledge from 1950?
If you and your family were about to vacation overseas,
would you trust a pilot who flies just once or twice a year
and who doesn’t understand the proper way to use aviation technology?
In Real Estate, there are well known facts about how
most agents conduct business. The pitfalls are typical
and unfortunate.
These traditional methods in real estate have proven less
and less effective as times have changed. In today’s

Real Estate has been practiced for over 100
years and this is the way most agents
operate today...

1) Advertise themselves
2) Place a sign in your yard
3) Create a flyer for your property
4) Post your listing on the MLS
5) Use an unpredictable SHOTGUN
marketing approach
6) Try an Open House
7) Price your home on CMA

experience to get your home sold. We utilize the latest

8) Utilize an OUTDATED Comparative
Market Analysis

technology, consumer innovation, and unique team

9) Provide you with no communication

market, you need an expert with the knowledge and

system to market your home for all it is worth, and get
you what you deserve.

MOST AGENTS...
Promise too much to too many customers,
and therefore lose focus.
Have little or no support staff and end up
wasting time, energy, and money.
Sell very few properties due to lack of
efficiency.
Have very limited resources.

WHAT ARE YOUR

1. That my house will sell!
2. That I get the most money at settlement.
3. That it sells in a reasonable amount of time.
4. That the whole process is smooth and enjoyable.
5. That I receive consistent communication.

WHEN SELLING
YOUR HOME?

MAXIMIZING

•

20 Open House signs for
maximum exposure

•

Professional Agent present
to represent your best
interests

•

Guest Registry to capture
all potential buyers

•

Booties for all guests to
wear to avoid scratches
on flooring

•

Invitations hand delivered
to neighbors the week
prior to initial open house

•

We bring it all so not to use
your supplies (ex. Trash
bags)

•

Follow up plan to ensure
contact is made with each
guest

AMAZED AND

DELIGHTED
"Working with Ask Gina and her Team of professionals was absolutely awesome! Gina got us the price we had to
have when she helped us sell our old home while negotiating the price we needed to get into our dream home. The
entire process was fast, efficient and smooth, and we could not be happier. Her sign guy was right when he said
you know the good ones because their signs don't stay in the ground long. Ours certainly didn't. Thanks, Gina. We
love our new home!"
-Sue & Mike W.
"My wife and I purchased our first home with Gina, and we couldn't have been happier with the experience. Gina
guided us through every step in the process and helped us sift through dozens of options in the Northern VA area
until we found the perfect house. She truly made us feel like we were her top priority, and I would not hesitate to
hire her again or recommend her to others."
-Chad E.

"Buying a first home can be especially trying, and tricky too. Gina made the process for my husband and me
smooth and uncomplicated, providing us with knowledgeable assessments on different homes and home features;
being effortlessly patient and inviting of questions; and being organized in managing our requests and the large
portfolio of available homes. In addition to her professional experience and attitude, Gina is genuine and
thoughtful, making it a true pleasure to work with her. Gina was recommended to us initially, and I wouldn't
hesitate to pay that forward and recommend her to someone else."
-Ashley J.
"I have worked with Gina many times in the past. Her professionalism and expertise are second to none. However,
one of Gina's greatest strengths is her positive "can do" attitude. In a difficult market such as the current market,
that quality makes Gina an invaluable source for her clients."
-Ronni A.

MULTIPLE PROFESSIONAL

When searching for a home, buyers make decisions based on what they see.
If your home is being advertised without property photos, it is overlooked 75%
of the time. Buyers want to see what they are getting and the more pictures
they see, the better. You can have the best description in the world, but without
pictures, your property will not sell. We utilize a full-time photographer for
every listing.

real estate market.

We understand how buyers think and where they look to find their perfect
home. 94% of buyers begin their search for homes on the internet and most
search through pictures before reading descriptions. We know buyers will stop
and look at multiple professional photos. It's important to understand what the
buyer is looking for and we want to show them every aspect of your home.

Always professional

BENEFITS TO SELLERS

and reliable."

We post multiple photos in all of our internet advertising as well as on property
brochures to give buyers the full spectrum of your home.

"Gina is the go-to
realtor for getting the
latest updates in the

-Sharon B.

By posting the maximum number of photos on the MLS, we get buyers and
other Realtors interested in YOUR property.
We’ll take photos inside and out to show what your home has to offer.

BENEFITS TO BUYERS
Buyers get to see your home from every aspect through the multiple photos
posted o n l i n e .
Buyers are more apt to see a home in person after liking what they see o n l i n e .
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WE MAXIMIZE

EFFECTIVE
REAL ESTATE

www.Ask-Gina.com
www.VFlyer.com
www.Postlets.com
www.Realbird.com
www.Realtor.com
www.ActiveRain.com
www.Zillow.com
www.Trulia.com
www.Facebook.com
www.Twitter.com
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WHY HOMEOWNERS

DON'T

GO BACK TO THE SAME

According to the National Association of Realtors Profile of Home Buyers
and Sellers, many homeowners DO NOT go back to the same Realtor!
"Buying a first home can be Why?
especially trying, and tricky
1. Lack of Communication
too. Gina made the process
2. Too many promises, nothing delivered
for my husband and me
smooth and uncomplicated,
3. Little to no marketing of my home
providing us with
knowledgeable
4. Priced my home unrealistically
assessments on different
5. Hard to get in contact with
homes and home features;
being effortlessly patient
6. No advice on how to stage my home
and inviting of questions;
7. Less experienced than what they appeared
and being organized in
managing our requests and
8. Most buyers they brought weren’t qualified.
the large portfolio of
available homes.
9. Lack of professionalism
In addition to her
10. Failed to keep me up to date on the market
professional experience and
11. Didn’t show my home
attitude, Gina is genuine
and thoughtful, making it a
12. Too busy for me
true pleasure to work with
13. Didn’t listen to what I wanted
her. Gina was
14. Poor negotiation skills
recommended to us initially,
and I wouldn't hesitate to
15. Sold my home for too low a price
pay that forward and
16. Left out important details
recommend her to someone
else."
17. Lack of representation

-Ashley J.

18. Too pushy
19. My home never sold

703-574-3478

20. Didn’t do anything I couldn’t have done

www.ask-gina.com
20.

GETTING YOU

When you list your house, how close will it sell to the original
asking price?
When you hire us to market your home and negotiate your
contract, we will net you MORE MONEY for your home than any
other Realtor® in the area.

We focus on Proven Principles for selling Real Estate for more money
than the average agent. Our proven, repeatable marketing system will get
your home sold for the most amount of money, in the least amount of
time and with the least amount of hassles. *All 2014 settlements MRIS

Licensed since 1996 with, a great knowledge of local neighborhoods, unbeatable communication,
negotiation, and presentation skills, Gina will do more than just sell your home! She is constantly
honing her real estate knowledge by studying listings, visiting properties, participating in
educational opportunities, reading professional publications, and maintaining personal network,
all in effort to better serve her clients.
Gina's commitment to professional mastery and exceeding her clients' expectations are not her
only talents. Her commitment to making a difference in the lives of others extends into her
personal life as well as her professional one.
Gina was born and raised in Bergen County, NJ. She attended Fairleigh Dickenson University
before moving to her home in Loudoun County, VA in 1994. She has been a Licensed Realtor since
1996. She is a member of the Northern Virginia Association of Realtors and holds many
designations including Accredited Staging Professional, GREEN, Certified Distressed Property
Expert, and Senior Real Estate Specialist. In addition to selling real estate, Gina is the mom to
three beautiful boys, all of whom attend Loudoun County Public Schools.
Gina's company motto is “Unlock the Possibilities” and they do this in all aspects of the business
from clients to culture. With referrals making up a large part of the team's clientele, it is clear that
their clients agree! Ask Gina & Company (AGC) has a demonstrated track record of success in
real estate, and an ability to make a complex, often cumbersome process, seem streamlined and
simple. They are highly motivated to sell your property and will work diligently until SOLD! AGC
is the REALTOR® Group you will want to work with again... and again! Now, isn't it time to Ask
Gina your real estate questions?
Committed Supporter of:

Meet

The Team

Gina Tufano – Ringleader
A NJ girl (exit 16), Gina moved to Loudoun in 1994 where she still
lives. Obtaining REALTOR status 2 years later and the rest is history.
She’s happiest at home with her 3 sons, 2 cats, and kitchen dance
parties.

Jen Warner - Trapeze Artist
Hailing from the Philly area, Jen’s been in NOVA since 91. She entered
RE in 2009 and has now seen the inside of every home in Loudoun,
twice. She lives with her hubby, 3 kids and 2 dogs in 20165.

Kim Smith – Lion Tamer
Virginia native who settled in NOVA in 2002, Kim dove into the real
estate world in 2003 and listed as a Loudoun 30 under 30 in
2009. Currently rocking Leesburg with her hubby, two girls, and Que,
their pug.

Maegan Johnson - Master Juggler
Born and raised in Little Rock, Ak Maegan exudes southern charm and
brings an ambitious and passionate energy for finding the right home
for our clients. Maegan moved to Ashburn in 2015 and her family has
quickly made it home.

”I am always humbled by the amazing community we live in and people like you and your team who go out of
their way to help support what we do and the clients who need us. So thank you so much!”
- Carolyn Dobson, Loudoun Interfaith Relief
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